AKTYAINbHOCTb
KOMMYHUKATUBHbIX HABbLIKOB
ONA YCNELWHbIX MPOOAX HA
BbICOKOKOHKYPEHTHOM PbIHKE

OupekTop no pa3sutuio AO «JlroguHoBOKabenb»
PomaHoB Ceprev BnaanmmpoBu-




OCOBEHHOCTU CET'OJIHANIHETO
KABEJIBHOT'O PBIHKA




YTO LUEHWUTE B CBOEM NOCTABLUMKE? 2019

Hanwume qoctasku; 1% ~ VIHAMBHAYaNLHLIA Noaxon;
! 1%

CropocTe oTpaboTy

obpawenni; 1%
Apyroe; 4%

Ovrcpouwa; 4%

Haawune roToBoM
npoagyYKHAK Ha cenage; 4%

Uena npogyrwm; 33%

CofniogeHme
obAzaTeEnbLLTE; 6%

Hauecreo mpogyrums; 16%

Cpoxu nocraskm; 28%




OFBIIIA CUTYAIIMIA HA MACCOBOM PBHIHKE

IIprMepHO paBHBIE ITeHBI HA OJHOTHUIIHYIO IIPOIYKITHIO
(KOHKYPEHITHS IIOCTABIINKOB Ha YPOBHE
OIIePAIIMOHHBIX U3TePKeR).

IIpuMepHO paBHBIE CPOKH HIOCTABKHU (BO3MOMKHOCTHU
CYIIECTBYIOIIIUX IIPOU3BOACTBEHHBIX MOIITHOCTEHN
IIPEBBINIAIOT 00BEM cIIpoca B 2 pasa).

Hameruicsa TpeHn moasapusalini KJINEeHTOB II0
Ka4vecTBY (KauecTBO/KOHTpadaKT).



KAK BBIVITU 13 OBIIETO PAJITA?




MACCOBA{ ITIEPCOHUOUKAITUA

NMEPCOHUDOUKALUA

NcUXMYecKas opraHu3auns nepexmnsBaHuin Yenoseka, crnocobcteyowan ¢
OPMWPOBaHWIO BHYTPEeHHEro obpasa Apyrux niogeid. 7 7 ? NpeactasneHune o
nepcoHugnKaL M BINO BaXHON HacTkIo...

s mbiill | f['T]" NCUXONOTMYECKAS 3HUMKNONEOUA

FHUMKNONEOWMECKAR

CIYWEBA '/ http:f/vocabulary.ru




YTO HYKHO VUUTBIBATDH IIPU
KOMMYHUKAIINAX C KJIMEHTAMUN?




KJIMEHT BCEI'JIA PEATUPYIOT HA IIPOJIABIIA

Ey §
- Npe T-
MO ! ~

L-."




OVYHIAMEHTAJILHYIO OIIMBKY ATPUBYIIUU




A3BIK IIJIOXOE CPEJICTBO KOMMYHUKAITUN




MHTYUTUBHBIN ITOIXOJI ITO3BOJIAET
[TPUBJIEYH HE BOJIEE 30% KJIMEHTOB




YEJOBEK B CTPECCE MCIIOJIL3VET TOJIBKO

BA30OBbBIE MOJIEJIN ITOBEJIEHNA




BOBMOXKHBIE BAPUAHTHI PEIINEHUA
SAJTAYN.




IIPOCTBIE IIIATH:

Pa3Burie HACMOTPEHHOCTH. Yem Gossre
IIpoJgaBell y4acTBYeT B IIeperoBopax JIyUNInX IIPOJaBIIOB
KOMIIAHWU B KauecTBe HaOJI0IaTe s, TeM 00JIbIIIe
MoOJieJiel IoBeJeHU I OH MOSKET IIepeHsITh.

PasBurTne BapunaTuBHOCTHU. Buenpenue B
IIPAKTHURY IIPOJaBIia HOBBIX MOJEJIEH ITOBEeIEeHUd 1
pPeTyJIIPHBIT pa30dop 3aIucell IeperoBOpoB ¢ KJINEHTAMU
II03BOJISET OCO3HATH THUIIMYHEBIE OITHOKY 1 3aKPEIINTh
HOBBIU OIIBIT.

(kyImeHT moJIKeH OBITH YBEOOMJIEH O 3aIIicH pasrosopa®)

OI_IeHRa 1N MOOEJINPOBAHMUE. PerynsapHoe
IIPOBEeIeHNEe KPYIJIBIX CTOJIOB II0 OOCY:KICHUIIO CJIOMKHBIX
KJIMEHTOB, CTPAX0B IIPOIaBIIOB U1 KOJIJIEKTUBHAS
BBEIPA0OOTKA HOBBIX IIOAXOI0B IIOBBIIIAET YBEPEHHOCTD
IIPOJIABIIOB B cebe U JaeT IOIIePKKY.



AJILTEPHATUBHLIE MIATU:

Baenpurts OHY 13 METOIUK

PEROHCTPYRIINHM TUIIOB JINMYHOCTH. OTO0
IIO3BOJIUT YUTH IIPOJAaBIIAM OT MHTYUTHUBHOTO II0JX0/1A,
00JIETYUT IIOMCK OOINEro SI3BIKA C KJIHMEeHTaMU, IIOBLICUT
BEPOSITHOCTD CO3JJaHUs IIO3UTHUBHOTO 00pa3a IIpoJaBIia,
eTr0 BOCIIPUATUSA KJIHNEHTOM U BBEIOOD Balllei
OpraHuU3allii B KadeCTBe IIOCTAaBIIUKA.

OpraHmu3oBaTh peryjagapHBbIE KOYYHUHT

IIPOOJABIIOB. JOTO TOBBICUT CTPECCOYCTOMINBOCTD
IIPOJIABIIOB, HUBEJINPYET a(pPpeKT PpyHTaMeHTaILHOM
OIIIMOKM aTpHOYyIIHH, CO30acT aTMocdepy asapra
3aBOeBaHUS HOBBLIX KJIMEHTOB.



CIIACUEBO 3A BHUMAHUE!

[TPEJIJIATAIO IIEPENTU K OBCYKJIEHUIO
BO3HUKIINX BOIIPOCOB.
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